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	N ew Mortgage Rules: New Outlook 
	� You may have heard about the latest changes to Canadian residential mortgage rules, effective just last month. Why 

were the borrowing restrictions amended so soon after the last round of adjustments, and what do they mean to you?
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Painting Possibilities 
Applying a new coat of paint to your walls is a great way to breathe new life into a room. But there’s so much more 
you can do with paint besides just changing colors. Here are some specialty paints you might not be aware of, as well as 
some ideas and tips on how to use them.
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In the Offering 
You’ve found the next property you want to call home and are ready to make an offer. But how do you arrive at an offer 
price? Here are four key determining factors.

Marketing Materials 
When it comes to selling your home, you are an invaluable resource to your real estate sales representative. What can 
you do to help? Provide these materials to help market and sell your property.
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Pick a Card, Any Card 
It’s easy to find yourself with an overflowing wallet of credit cards, and a subsequent overflowing mailbox of bills. Add 
your regular mortgage payments, car payments, old student loans and other financial obligations to your monthly credit 
card debt, and it’s easy to get overwhelmed. Did you know a mortgage representative can often help?

Mortgage representatives do more than just arrange mortgages, including looking at your mortgage obligations as just 
one part of your financial picture, and helping match your particular financing, refinancing or debt consolidation needs 
with the right loan product — at the terms that fit into your needs and requirements.

Terminology Tip: Encumbrance

realtyreport®

			 


