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Moving, or Improving?

Many of today's homeowners are stuck in a quandary: wanting to move, but unable to sell their home — at least for
the price they know it's worth. If you want to move because you need more space, or because the space you have

is difficult to make use of, you might want to look into renovating your home, instead. From decorating updates to
major renovations, your mortgage broker can help you find the necessary funding.
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Say “Ahhhh...”

As life grows increasingly stressful, people are increasingly viewing their homes as retreats — and decorating them

as such. Bathrooms are often a primary focus, and the trend today is to design a space devoted to relaxing and
rejuvenating. Below are tips to help you create a spa-inspired bathroom. You won't be the only one who'll appreciate
the results — spa-like bathrooms are a turn-on for homebuyers.
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Table Talk
Negotiating the purchase agreement is arguably the most challenging aspect of buying a home, particularly in markets
that favor sellers. To strengthen your position at the negotiating table, consider the following advice.

Show Ready

How you live in your home when it's on the market is different from how you normally live in it. If you're serious about
selling, you need to be prepared for buyers' eyes at all times. Consider following these tips to keep your home in
show-ready condition.
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One Mortgage, To Go!

Are you satisfied with your mortgage, but not so happy with your home — which is provoking a move? Instead of
repaying your existing mortgage when you move and taking out a new one on your new home, you'll want to find out
about a portable mortgage, where you can transfer your existing mortgage from one home to another.

Terminology Tip: Title Search
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