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Savvy Mortgagors Budget Wisely
According to a recent study®, Canadian mortgage holders are weathering the changing housing market in a positive and
proactive manner.

This newsletter was sent to serve as a reminder of the services available to you as a past mortgage client, and as an
invitation for you to call again at any time, with any questions you, your friends, family members or neighbors may have
on real estate financing requirements.

* Source: Canadian Association of Accredited Mortgage Professionals, based on an April 2010 study conducted by Maritz Research Canada.
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Reduce, Reuse, Renovate

You may not have purchased a green home, but every time you undertake a remodeling project, you have the
opportunity to make your living environment more environmentally friendly. Here are some tips for turning your next
renovation into a more eco-friendly one.
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Good Graces
Naturally, homeowners want to net a good price for their property. But, also important, most homeowners want to sell to
buyers they like. To get in sellers’ good graces, do the following.

The Trouble With Clutter
Often invisible to homeowners, clutter can be a deal breaker for buyers. To understand why it's so important to rid your
home of clutter before it goes on the market, it helps to know its effect on buyers.
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Best Intentions

While an overwhelming percentage of Canadians agree that homeownership is a good thing, and that today's real estate
conditions make it a good time to purchase a home, it's interesting to discover how long buyers take to actually act on
their home-owning intentions.

Being familiar with the services of a mortgage representative, you know how easy it is to get the information you need
about all the financing options available. Please call with your questions on financing your next property. A mortgage
adviser's job includes sitting down with you and going over your budget, and your home ownership goals. With that
information, we can review the most effective financing options, allowing you to hunt for a property with clear, feasible
objectives in mind.

Terminology Tip: Title Search
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